Put a

Price | I know about the freedom that
Tag on | money can buy. But the freedom

of your time being YOUR time?
That... | priceless!

If You
Can

The best thing about network marketing
is absolutely, positively, unequivocally...
the time freedom!

hen my aunt called me from Minnesota in September

2003 to tell me my grandpa was dying and that |

needed to get on a plane as fast as possible, you
cannot imagine the relief | felt in knowing from Minnesota that

| did not have to ask for time off; | did not have to decide if |
could afford the trip.

Within fifteen minutes, | had my flight booked and was on my
way to the Pittsburgh airport. | got there while my grandpa was
still coherent enough to know me. | held his hand and prayed
with him before he died. | got to tell him | loved him. | heard
his last words... | heard him say he loved me.

I’m not saying | wouldn’t have gone if | had had a job. But we
both know how difficult it that would be... the price we would
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have had to pay.

To go without thought of answering to anyone... To go with no
anxiety about an unforeseen expense... To go with peace of
mind... That is freedom.

And that’s the freedom I’'m passionate
about sharing with others through
network marketing...

... The freedom to go wherever you want to or need to,
whenever you want to or need to, with no regard to what an
employer says or what it might cost financially.

On a lighter, yet more important note: In the three years I've
been full-time in network marketing, | am the ONLY father |
know of who has gone to EVERY program my kids have had
during the school day.

The guidance counselor told me I'm the
ONLY father he’s ever seen come in and
have lunch with the kids!

Hey! School pizza is really good, and it’s cheap! On top of
that... when Dad is there, no kids ever get sent to the “bad”
table!

Yep, the time freedom is worth WAY more than the money.
(Don’t get me wrong... the money spends nicely, too! But the
freedom of your time being YOUR time? Priceless!)

And one more benefit: Making great friends and seeing them
achieve their dreams—making a living and a life working with
people you like and who care about you. Put a price tag on
that if you can!
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Jim Bartlett lives in Northwestern Pennsylvania with his wife Tonja
and their two children, Tiffany and Bethany, ages 18, and 15. Jim was
raised on a farm and grew up learning what it meant to work hard and
play hard. He went to the 9th grade and then enrolled in technical
school to become a machinist. Jim started working full time as a
machinist at age 17 and started in sales part time in 1985. He was
introduced to network marketing in 1987.

For the next 13 years he struggled in network marketing with little
success. In 2000 he read The Greatest Networker in the World and
began learning the sound principles that lead to success in network
marketing. In just 36 short months with his company, Xango, Jim has
built a group volume of nearly $1.5 million dollars a month!
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